Name and title of the person we can attribute the following answers to.

Name:

Title:

Questions:

What's your booth number?

What's the elevator pitch for your company to a Microsoft partner?

For partners who may not have thought about your company since the last WPC, what would they need to know about what you've been up to for the past 12 months?

Out of your entire product portfolio, what's the product or service that Microsoft partners should be aware of right now?

Are you announcing anything at WPC?

What should Microsoft partners keep an eye out for from your company over the next year?

Why should someone visit your booth this year? (Free stuff, amazing demo, contest, promotion, etc?)

As a company, what are your goals for WPC this year?

What's the profile of the ideal partner you're hoping to connect with at WPC this year?

Who are some of your team members a partner might meet at your booth? (Names and titles.)

For partners' post-show follow-up, who should they contact and how (phone number or email address)?

